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Manage your contacts. Instead of building a database, build a knowledge base. Go 

beyond collecting names and telephone numbers. Over time, if you pay attention 

and ask the right questions, you will learn the goals, interests and challenges of 

your contacts. Thatõs when they stop being contacts and become colleagues, 

friends and resources. 

      |||  Networking Nuggets ||| 

Letter From the President: 

Learn More to Earn More 

 
   One of our goals this year at PWN is to provide you with as much 

great education as possible so you may increase your business and 

live the life you want. PWN is a wonderful place to find the skills and 

knowledge you need to increase your business, better your world 

and make lifelong friends.  

   I love that for all the years of our existence, the members of PWN 

have been active in learning, teaching and coaching each other to 

bigger and better things. When I first joined the network back in late 

1991 or 1992, I was immediately impressed by how willing the 

members were to share their expertise with me. I was shepherded 

through the beginning steps of my business at the time, Pierson Se-

curity Systems, by some amazing women. Iõm very happy to say that 

many of them are still members today. Iõm even happier to tell you that many of them are now 

my dear friends.  

   I encourage you to use our network to help yourself learn as much as you can about business, life and your-

self. The more we learn, the better able we are to recognize opportunities as they arise and be in the perfect 

position to use those opportunities to our advantage. 

   Weõve already started our year with programs to help you set your goals and increase your networking skills. 

Now we want to help you get in action. Our March program brings you C.J. Hayden, author of Get Clients Now.  

Her book is a òcook bookó of Marketing & Sales. It gives you the ingredients and 

recipes you need to reach success in your field. 

   I look forward to seeing you at our March meeting as you keep learning and 

keep earning. 
     

          Audrey Pierson ñ 2009 PWN President 

                                 Secure Your Success, Inc.,   

                                             www.SecureYourSuccessInc.com 

Audrey Pierson  
President 2009  

Calendar 2 

Testimonials 3 

CJ Hayden & 

Wendy Brickman 
4 

February Meeting 

& New Members 
5 

Featured Board 

Member & 

Board of 

Directors List 

6 

Advertisement 7 

Inside this issue:  

PWN Mission 
Statement  

 

The Professional 
c{yqz¸ ,Zq¡¤{~w,
connects women in 
business by offering 

opportunities to 
network, gain 

information, and 
have fun while 
growing their 

businesses.  



  |||  U¡¸ ,Tm||qzuzs,uz,Ym~ot,m¡,\cZ  ||| 

Page 2  Volume 26, Issue 3  

2 

 
3 4 

PWN Meeting 

òGet Clients Nowó 
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For: Vicki Lynch, Eclectic Embroidery 

From: Sarah Schupbach, Disaster Kleenup 

Specialists 

We got shirts, jackets, sweaters, and hats 

embroidered recently by Vicki Lynch of 

Eclectic Embroidery, and all our gear turned 

out great!  Vicki always does a fantastic job 

and with a quick turnaround.  The guys look 

great!  Thanks Vicki! 

 

For: Jane Deuber, Profit Partners Consulting 

From: Tina Zmak, Zmak Creative 

In a one-hour business coaching call with 

Jane, she helped me completely transform 

my business and vision for 2009. This 

February I completed her Business 

Breakthrough Experience and have the 

action plan to take my business to the next 

level and launch a new product 

development division. Thank you, Jane, for 

sharing your keen insight, experience and 

inspiration!  

 

For: Cindy Heckman, Palace Office Interiors 

From: Jean Stallings, Professional 

Registered Parliamentarian 

Cindy Heckman and Palace Office Interiors 

provided a delicious lunch and fascinating 

presentation on File Organization, complete 

with lots of samples. I am almost ENJOYING 

cleaning up all the piles on my desk and 

getting them into a more meaningful 

organization. 

 

For: Collingwood Carpet Care: Super Spotter 

From: Cammie Jones, Cammie Jones 

Organizing 

Last week I discovered one of our plant 

stands rusting on our new carpet.  I said to 

myself, ok, don't panic.  I'm going to see if 

the Super Spotter from Collingwood Carpet 

Care can get the rust stains out. YES, it got 

them out!  What a relief and a great 

product.  I keep a bottle of Super Spotter in 

my home for these little surprises and highly 

recommend you keep one too.  

 

For: Marion Gellatly, Powerful Presence 

From: Dr. Jeanette Kern, DDS 

I recently had the pleasure of attending a 

Powerful Presence class on the Art of 

Accessorizing with Marion Gellatly. I learned 

many tips and tricks to utilize my current 

accessories and how to shop for new pieces 

in the future.  In a friendly and relaxed 

atmosphere, we learned about our personal 

styles, our balance points, and our best 

colors. Marion explained how to 

complement our face shape so we could 

achieve the very best look for ourselves. 

I found the information to be so helpful that 

I have signed up for Marion's Full color 

analysis. My plan is to save money in the 

future by making the correct shopping 

choices.  

 

For: Vicki Lynch, Eclectic Embroidery 

From: Juliana Col, Arbonne International  

I respect Vicki Lynch wholeheartedly, and 

took advantage of her new decals that you 

can use on a wall, a business, a window, or 

a car. Creating it from scratch was no 

problem for Vicki, and my appreciation for 

her creative brilliance as a businesswoman, 

with a variety of services at Eclectic 

Embroidery, increased tenfold after our 

work together on a business tool she 

created for my team.  

  |||  Testimonials  ||| 
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¹Things turn 
out best for 
people who 

make the best of 
the way things 

turn out. º 
 

½ John Wooden, 
Hall of Fame 

Basketball Player 
& Coach  

   Make Your Contacts Count! 

 

   Now, more than ever, it's time to maximize your networking...but 

don't you wonder how best to do it? One way to jumpstart or polish 

your skills is to read the 250-page book that is filled with great 

strategies, "Make Your Contacts Count: Networking Know-How for 

Business and Career Success" by Anne Baber and Lynne Waymon. 

Here's some detailed information about what's in this great book! 

      "Networking is now the critical strategy for business development. 

Professionals and entrepreneurs need to know how to gain visibility 

and credibility in their target markets, and how to build and maintain 

relationships for long-term growth." (Barber, page xiii). It is broken into the four following 

parts to help you in the process:  

I.  Survey your skills and mindset (Chapters 1-2)  

II. Set your strategy (Chapters 3-5)  

III. Sharpen your skills (Chapters 6-13)  

IV. Select your settings (Chapters 14-20)  

 

  About the Book:  Make Your Contacts Count is a practical, step-by-

step guide for creating, cultivating, and capitalizing on networking 

relationships and opportunities. The book offers a field-tested 

"Hello to Goodbye" system that takes readers from entering a room, 

to making conversations flow, to following up. Updated from its first 

edition, the book now includes expanded advice on building social 

capital at work and in job hunting, as well as new case studies, 

examples, checklists, and questionnaires.  

 

Check it out!  

 

Wendy Brickman is the owner of Brickman Marketing and PWNõs 2008 Woman of the 

Year.  Read her blog at www.brickmanmarketing.com.  Get in touch with Wendy at 633-

4444 or brickman@brickmanmarketing.com. 

  |||  Book Review by Wendy Brickman  ||| 

Wendy Brickman  

  |||  About Our Speaker: CJ Hayden  ||| 
Excerpted From CJ Haydenõs Website: www.getclientsnow.com 

 

     C.J. Hayden, MCC (Master Certified Coach), is a business coach and 

consultant who teaches people to make a better living doing what they 

love. Her company, Wings for Business, specializes in serving 

entrepreneurs, self-employed professionals, and people in marketing 

and sales. C.J. is a former corporate productivity consultant with over 25 

years experience in business management. She has been a professional 

trainer since 1978, and a coach since 1992.  

     C.J. is the author of Get Clients Now! (AMACOM, 2007), Get Hired Now! 

(Bay Tree, 2005) and The One-Person Marketing Plan Workbook, and a 

contributing author to Guerrilla Marketing on the Front Lines. She has 

taught marketing for John F. Kennedy University, Mills College, SCORE, 

and the U.S. Small Business Administration.  

     To find out more about C.J., also visit C.J. Hayden, Social Entrepreneur 

Coach, Get Hired Now!, and How to Become a Hero. 
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http://thinkexist.com/quotation/decide-the-outcome-and-the-action-step-put/373409.html
http://thinkexist.com/quotation/decide-the-outcome-and-the-action-step-put/373409.html
http://thinkexist.com/quotation/decide-the-outcome-and-the-action-step-put/373409.html
http://thinkexist.com/quotation/decide-the-outcome-and-the-action-step-put/373409.html
http://thinkexist.com/quotation/decide-the-outcome-and-the-action-step-put/373409.html
http://www.getclientsnow.com
http://www.getclientsnow.com/book.htm
http://www.getclientsnow.com/get-hired-now-book.htm
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http://www.howtobecomeahero.com
http://www.getclientsnow.com/
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   |||  New Members  ||| 
Linda AdamsñAnti-aging Technology 

402-6015  

Ladams4444@comcast.net 

 

Wendy AshbyñInk and Watercolor Artist 

224-0189  

wendy-ashby@comcast.net 

 

Lisa BianchiñSLB Womenõs Clothing  

372-8000  

lisa_bianchi@sbcglobal.net 

Lisa RavilleñYWCA Monterey County 

583-1025 

lraville@ywcamc.org 

 

Heather Kiatta SattavañCertified Massage 

Therapist and Wellness Coach  

heatherkiatta@hotmail.com 
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Contact Sarah 

Schupbach, 

Newsletter Editor 

to start advertising 

today! 

(831) 760-0028 

mailto:sarah_schupbach@hotmail.com?subject=PWN%20Newsletter%20Advertising
mailto:sarah_schupbach@hotmail.com?subject=PWN%20Newsletter%20Advertising


  |||  Featured Board Member: Jane Deuber   ||| 

PO Box 1489 

Seaside, CA 93955 

www.pwnmonterey.org 

Board Member Name:   Jane Deuber 

Board Member Position: Program Chair 

What do you see as your role in this position? My role is to create 

programs that allow our members to gain more knowledge, skill and 

confidence in building successful businesses and fulfilling lives. 

What are your goals as a PWN Board member this year? My goal this 

year is for our members to get more value out of our organization than 

what they have invested. Each of our presenters will be a professional 

speaker with expertise that our members can use in building their 

business. They will provide entertaining and relevant content, follow 

up opportunities and new perspectives for PWNõs entrepreneurs.   

Tell us about you and your business. Profit Partners is a consulting and training firm that 

specializes in helping entrepreneurs discover new streams of revenues in their existing 

business and turn their great ideas into profitable online businesses.  We make the process 

of growing your business fun and un-intimidating by identifying your best opportunities, 

clarifying the steps to make it happen and supporting you to get the job done.   

Anything else you want PWN members to know?  I am the author of two best-selling books, an 

international speaker and a business strategist to big thinking entrepreneurs around the 

world.  

     I  received my Masterõs degree in Business from the Monterey Institute of International 

Studies ð but itõs my  òreal-world experienceó of taking three businesses to the million dollar 

mark and beyond that enables me  to help small business owners create 

businesses that bring the income they desire AND a lifestyle of fun and fulfillment. 

     From building a business on a shoestring - to publishing two best-selling books 

that have been translated into 6 languages ð Iõve BEEN THERE, DONE THAT in the 

world of business and am blessed to be able to share my expertise with my 

clients.   

    In my personal life, I am a grandmother of Brenner and Ayliana with a third 

grandchild arriving in April. My son Alex (11) loves sports, playing the sax and 

keeping me on my toes. Iõm lucky to work with my handsome husband Mario, who 

is a master website programmer and my soul mate for life. Building successful 

businesses has allowed me the freedom to take daily hikes to the beach with my 

yellow lab. I absolutely love expanding my personal network of inspiring, brilliant 

people who are up to really big things in their life. 

Professional Womenõs 

Network of the 

Monterey Peninsula 

Volume 26, Issue 3  Page 6  

Jane Deuber, Programs 

jane@yourprofitpartners.com  

375-6856  
 

Cammie Jones, Fundraising 

cjorganizing@gmail.com  

394-8419  
 

Wendy Brickman, Publicity 

brickman@redshift.com 

633-4444 
 

Sarah Schupbach, Newsletter 

sarahs@redshift.com 

760-0028 
 

Patricia Major, Technology 

pmajor@smallworldweb.com  

661-0887  
 

Kelly Olsen, Showcase 

swtpch1978@sbcglobal.net 

594-5659  
 

Alice Cura, Special Events  

acura@talinodesign.com 

372-6020 
 

 

Jean Stallings, Board Advisor 

jeanstall@comcast.net 

657-4194  
 

Roxanne Noble, Ambassadors  

RoxNoble@MaryKay.com 

905-1466  
 

Donna Aikins, Networking Lunch 

donna@commonbond.biz 

655-5689  

Audrey Pierson, President 

Audrey@pierson.com 

241-1545 
 

Denise Kaku, Vice President 

denisekaku@sbcglobal.net 

624-6525 
 

Donna Brandt, Treasurer 

miisdjb@aol.com  

917-6515  
 

Lynn Lozier, Secretary 

lynn@carmellaw.com 

624-3891   
 

Julie Cavassa, Membership 

jcavassa@comcast.net  

455-6377  

|||  Your 2009 Board of Directors  ||| 

http://www.yourprofitpartners.com/


To Learn More Call: 
 

Ms. June Sayer  
Centaurus Financial Inc.  
California License number: 0699040  
Telephone Number: (831) 250 - 7316  

Special Advertisement Brought to You By: June Sayer  of Centaurus Financial Inc.  

�x��Earn at least 7% growth of your income base �² guaranteed �²
with the opportunity to pursue even higher market upside.  


