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Manage your contacts. Instead of building a database, build a knowledge base. Go 

beyond collecting names and telephone numbers. Over time, if you pay attention 

and ask the right questions, you will learn the goals, interests and challenges of 

your contacts. Thatõs when they stop being contacts and become colleagues, 

friends and resources. 

      |||  Networking Nuggets ||| 

Letter From the President: 

Learn More to Earn More 

 
   One of our goals this year at PWN is to provide you with as much 

great education as possible so you may increase your business and 

live the life you want. PWN is a wonderful place to find the skills and 

knowledge you need to increase your business, better your world 

and make lifelong friends.  

   I love that for all the years of our existence, the members of PWN 

have been active in learning, teaching and coaching each other to 

bigger and better things. When I first joined the network back in late 

1991 or 1992, I was immediately impressed by how willing the 

members were to share their expertise with me. I was shepherded 

through the beginning steps of my business at the time, Pierson Se-

curity Systems, by some amazing women. Iõm very happy to say that 

many of them are still members today. Iõm even happier to tell you that many of them are now 

my dear friends.  

   I encourage you to use our network to help yourself learn as much as you can about business, life and your-

self. The more we learn, the better able we are to recognize opportunities as they arise and be in the perfect 

position to use those opportunities to our advantage. 

   Weõve already started our year with programs to help you set your goals and increase your networking skills. 

Now we want to help you get in action. Our March program brings you C.J. Hayden, author of Get Clients Now.  

Her book is a òcook bookó of Marketing & Sales. It gives you the ingredients and 

recipes you need to reach success in your field. 

   I look forward to seeing you at our March meeting as you keep learning and 

keep earning. 
     

          Audrey Pierson ñ 2009 PWN President 

                                 Secure Your Success, Inc.,   

                                             www.SecureYourSuccessInc.com 
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PWN Meeting 

òGet Clients Nowó 

by CJ Hayden 
5:45-7:45 @ Hyatt  

1 Old Golf Course Rd 

(Regency Grand 

Ballroom) 

FREE 
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Assoc.  $10, 

5-7pm,  

5 Custom 

House Plaza 
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MPCC Brown Bag: ò10 
Ways to Limit Your Legal 

Risks in Businessó by Troy A. 

Kingshaven, Esq., Fenton & 

Keller .  12:30-1:30 

Turf Club, Fairgrounds 

FREE. RSVP to Wendy 

Brickman 633-4444 
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 Happy St. 

Patrickõs 
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SVBWN Luncheon 

11:30-1:00 

Steinbeck Center, 1 

Main Street, Salinas 

$25 

www.svbwn.org 
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RSVP to Donna 

Aikins 655-5689 or 
donna@commonbond.

biz 
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For: Vicki Lynch, Eclectic Embroidery 

From: Sarah Schupbach, Disaster Kleenup 

Specialists 

We got shirts, jackets, sweaters, and hats 

embroidered recently by Vicki Lynch of 

Eclectic Embroidery, and all our gear turned 

out great!  Vicki always does a fantastic job 

and with a quick turnaround.  The guys look 

great!  Thanks Vicki! 

 

For: Jane Deuber, Profit Partners Consulting 

From: Tina Zmak, Zmak Creative 

In a one-hour business coaching call with 

Jane, she helped me completely transform 

my business and vision for 2009. This 

February I completed her Business 

Breakthrough Experience and have the 

action plan to take my business to the next 

level and launch a new product 

development division. Thank you, Jane, for 

sharing your keen insight, experience and 

inspiration!  

 

For: Cindy Heckman, Palace Office Interiors 

From: Jean Stallings, Professional 

Registered Parliamentarian 

Cindy Heckman and Palace Office Interiors 

provided a delicious lunch and fascinating 

presentation on File Organization, complete 

with lots of samples. I am almost ENJOYING 

cleaning up all the piles on my desk and 

getting them into a more meaningful 

organization. 

 

For: Collingwood Carpet Care: Super Spotter 

From: Cammie Jones, Cammie Jones 

Organizing 

Last week I discovered one of our plant 

stands rusting on our new carpet.  I said to 

myself, ok, don't panic.  I'm going to see if 

the Super Spotter from Collingwood Carpet 

Care can get the rust stains out. YES, it got 

them out!  What a relief and a great 

product.  I keep a bottle of Super Spotter in 

my home for these little surprises and highly 

recommend you keep one too.  

 

For: Marion Gellatly, Powerful Presence 

From: Dr. Jeanette Kern, DDS 

I recently had the pleasure of attending a 

Powerful Presence class on the Art of 

Accessorizing with Marion Gellatly. I learned 

many tips and tricks to utilize my current 

accessories and how to shop for new pieces 

in the future.  In a friendly and relaxed 

atmosphere, we learned about our personal 

styles, our balance points, and our best 

colors. Marion explained how to 

complement our face shape so we could 

achieve the very best look for ourselves. 

I found the information to be so helpful that 

I have signed up for Marion's Full color 

analysis. My plan is to save money in the 

future by making the correct shopping 

choices.  

 

For: Vicki Lynch, Eclectic Embroidery 

From: Juliana Col, Arbonne International  

I respect Vicki Lynch wholeheartedly, and 

took advantage of her new decals that you 

can use on a wall, a business, a window, or 

a car. Creating it from scratch was no 

problem for Vicki, and my appreciation for 

her creative brilliance as a businesswoman, 

with a variety of services at Eclectic 

Embroidery, increased tenfold after our 

work together on a business tool she 

created for my team.  

  |||  Testimonials  ||| 


